Outside Sales Representative
Alpha Supply Corp.
Southern Illinois / Springfield, IL / Metro East / St. Louis Region


Alpha Supply Corp. is an independent electrical supply distributor serving Southern Illinois, the Springfield market, and the Metro East region. We partner with electrical contractors, municipalities, and commercial customers by delivering reliable products, responsive service, and trusted expertise. Our company is built on clear Core Values: honesty, integrity, professionalism, accountability, teamwork, and long-term relationship building. We believe trust is earned through consistent follow-through and doing the right thing—even when it is difficult.
Position Summary
Alpha Supply Corp. is seeking an Outside Sales Representative to grow profitable revenue through trusted, long-term customer relationships. This role is ideal for someone who values integrity, communicates honestly, follows through on commitments, and enjoys helping customers solve real problems—not just pushing product. Success in this role comes from building credibility, collaboration, and trust over time.
Key Responsibilities
Develop and maintain long-term relationships with electrical contractors, municipalities, and commercial customers
Manage and grow a defined sales territory with a focus on sustainable, profitable growth
Identify new business opportunities while strengthening existing customer relationships
Call on customers in person, including offices and job sites
Identify project opportunities early (pre-bid, budgeting, design-assist) and support customers through completion
Work closely with inside sales and warehouse teams to provide accurate quotes, reliable deliveries, and issue resolution
Follow up consistently on quotes, orders, and open items with clear communication
Represent Alpha Supply professionally and ethically with customers, vendors, and teammates
Conduct all business in alignment with Alpha Supply’s Core Values
What We’re Looking For
Sales experience in electrical distribution, construction, or a related industry preferred
Strong relationship-building and communication skills rooted in honesty and professionalism
High personal integrity and accountability
Organized, dependable, and self-motivated with strong follow-through
Team-oriented mindset with the ability to work independently
Valid driver’s license and willingness to travel within the territory
Compensation & Benefits
Commission-based compensation plan with competitive earning potential
Commission paid at approximately 20% of gross margin on sales
Estimated total annual compensation range of $70,000–$120,000+, depending on experience, territory development, and performance
Paid Holidays
Paid Time Off (PTO)
SIMPLE IRA retirement plan with employer matching contributions
Supportive, values-driven team environment with long-term growth opportunity

Alpha Supply Corp. is an equal opportunity employer. We are committed to building a team that reflects our Core Values and takes pride in doing business the right way.
